Game-theoretic models of network formation typically assume that people create relations so as to maximize their own outcome in the network. Recent experiments on network formation suggest that the assumption of self-interest might be unwarranted and that social preferences, such as altruism and inequality aversion, play a role in the formation of social networks. We developed an experiment to systematically investigate whether people show preferences for outcomes of others during network formation. We find that such preferences play a role when network decisions degenerate to simple two-person decision tasks. In more complex environments, however, we find little evidence for social preferences as a significant decision criterion. Furthermore, we find some evidence for farsighted behavior in network formation.
Introduction
It has been shown that one's network position is not without consequences, having a crucial impact on many aspects of a person's life. Labor market outcomes [1, 2] , job satisfaction [3] , and health outcomes [4] are just a few examples of outcomes that are influenced by the network structure in which a person is embedded. Given that networks carry such weight and that people have some idea about the pattern of relations between others [5] , it has been argued that people will try to maneuver themselves into optimal positions within the network [6, 7] . Empirical evidence supports this claim. People have been shown to evaluate the satisfaction with a relationship, costs of the relationship in terms of time and energy, quality of alternatives, past investments, and expected future of relationships when deciding on how much to invest in the relationship [8, 9] . Next to this, the assumption of purposive network formation can explain specific relational patterns found in the former GDR (East Germany) [10] [11] [12] , and differences in investments in relationships between people in different European countries [13] .
Given that people purposively build relations as to improve their position in a network, the development of game-theoretic models to capture this process seems a natural step [14, 15] . Broadly speaking, one can distinguish three lines of research applying game theory to social networks. First, one can distinguish papers that investigate how interacting on a fixed network structure influences actors' choices in specific games, such as prisoners' dilemmas or coordination games [16] [17] [18] [19] . Second, one can distinguish papers that investigate which network structures emerge given particular payoff functions that map network positions to outcomes [14, 15, 20] . Finally, one can distinguish papers that study the coevolution of network structure and behavior by studying what happens when actors play games on endogenous networks in which they can decide with whom to interact [21] [22] [23] [24] . The current paper belongs to the second line of inquiry. We refer to Buskens et al. [25] for a more extensive overview of these lines of research and the distinctions between them.
Game-theoretic models of network formation make it possible to investigate stable networks depending on the relationship between the network structure and the actors' outcomes. Furthermore, by imposing a specific protocol by which relations are formed, they allow for an investigation of the formation process leading up to these stable states. At the level of the individual actor, gametheoretic models typically assume myopic self-interest. Myopic implies that actors only consider the direct payoff consequences of creating or removing a link. Self-interest implies that actors are assumed to only care about their own outcomes.
Experimental tests of these models indicate that they predict well when the outcomes are equal for all actors in the predicted network [26] [27] [28] , but that the predicted networks are seldom observed if they provide unequal outcomes over actors [28, 29] . Furthermore, in the case where the networks formed coincide with the set of predicted networks, there appears to be a bias toward networks that maximize the sum of outcomes and networks in which everybody is equally well off [26] . In an experiment where subjects frequently formed a predicted network with highly unequal payoffs, they showed the unpredicted behavior of repeatedly rotating which of them had the most beneficial central position [30, 31] . Finally, it has been reported that individual network decisions are more likely if they increase equality in outcomes [28, 29] .
Given that the protocol to form links and the payoff function used in such experiments closely resemble those applied to acquire theoretical results, the discrepancies reported above seem to be caused by incorrect assumptions regarding individual behavior. This suggest that, in terms of Coleman's schema of explanation [32, 33] , assumptions regarding individual behavior at the micro level need to be improved to better understand the emergence of networks at the macro level. At the same time, the complexity of interdependencies that exists within networks makes it of crucial importance that we do not add too much complexity at the individual level in order to avoid that it becomes infeasible to derive macro-level implications [34] . Relaxing the assumption of self-interest is relatively straightforward and seems like a viable approach given that there is considerable evidence suggesting that people show pro-social behavior in various contexts [35] [36] [37] . Therefore, it may come as no surprise that the incorporation of social preferences, such as altruism and inequality aversion, into individual utility functions is the most frequently advocated remedy to increase predictive and explanatory power of the game-theoretic models [28] [29] [30] [31] .
Although the past results point in the direction of social preferences, explanations relying on rationality related arguments might also account for the findings reported above. In particular, one could relax the assumption of myopia instead of the assumption of self-interest. Due to the complexity of the interdependencies that exist within networks this option is, however, more involved. The few papers that have analyzed farsightedness in network formation show that for this extension it is not straightforward to derive predictions for individual behavior and related macro-level outcomes [38] [39] [40] . Still, this is no reason to rule out this approach a priori. Further research on individual level decision-making is required to determine which of the two approaches is most promising.
In the current paper we present an exploratory study to inform the debate on how game-theoretic models of network formation can best be extended at the micro level. We designed an experiment to investigate the importance of social preferences in the complex setting of network formation. In our experiment, subjects could choose their relations in continuous time in, for experimental settings, large groups of between 10 and 15 subjects. In designing our experiment, we focused on two types of social preferences that dominate the literature, namely: a concern for the absolute outcome of others, or altruism, and a concern for equality in outcomes. Subjects faced four different contexts in which contrasts between these preferences were likely to emerge. We obtained independent behavioral measures of their social preferences using the ring game proposed by Liebrand [41] , and investigate whether behavior in the network formation experiment was related to these social preferences.
Theory

Social preferences
It has long been recognized that in order to understand situations of social interaction we must allow for the possibility that people do not only care about their own outcomes, but might consider others' outcomes as well. More formally stated, we should allow for the possibility that (some) people transform the objective outcome distribution over all people into a subjective utility [42] . Naturally, there exists a myriad of ways in which one can construct non-standard utility models that incorporate a concern for others' outcomes. Two such forms of non-standard utility dominate the literature. The first is a concern for the outcomes of others, or altruism, next to a concern for own outcomes. Empirical research indicates that many people show a tendency to care about the outcomes of others and that the degree to which they do so predicts their behavior in both experimental games [41, 43] and real life situations such as volunteer work, charitable giving, and the use of public transportation [44] [45] [46] [47] . The second is a concern for equality in outcomes next to a concern for own outcomes. The concept of equality has received considerable attention in the psychological research on justice and equity [48] . More recently, equality arguments have also been applied to explain major patterns in data deriving from experiments in economics [49, 50] .
Based on the dominant approaches in the literature, we focus on altruistic and equality concerns next to a concern for own outcomes. While these motives are typically studied in separate literatures, there is no intrinsic reason why people could not be sensitive to both sources of utility [51, 52] . Indeed, empirical evidence suggests that actors who are more altruistic also attach a higher value to equality [52] . Given these preferences, the utility function of a person i is depicted by equation (1) .
Where W1 i represents the weight given by person i to own outcome, W2 i is the weight given by person i to others' outcomes, and W3 i is the weight given by person i to equality.
Hypotheses
If people decide according to a concern for own outcomes (W1 i ) together with social preferences positing a concern for others' outcomes and equality respectively (W2 i and W3 i ) we would expect some relations in a network to be more likely to be formed and maintained than others. On average, it can be assumed that W1 i , W2 i , and W3 i are all positive. This is quite obvious for W1 i . We expect that most, if not all, people prefer more for themselves compared to less holding others' outcomes and equality constant. For W2 i , it has been shown that most people are classified as either caring positively about others' outcomes or not caring about them at all; only a small minority can be classified as caring negatively about others' outcomes [41, 43, 52] . Studies applying a continuous measure for W2 i have shown the mean to be positive [52, 53] . When it comes to W3 i , theories on equality assume that people in general prefer equal distributions to unequal ones [49, 50] , which is corroborated by empirical evidence [54] [55] [56] . Based on these arguments, we hypothesize that:
H1. A subject is more likely to create or maintain a relation, the more this relation increases her own outcomes in the network.
H2. A subject is more likely to create or maintain a relation, the more this relation increases others' outcomes in the network.
H3. A subject is more likely to create or maintain a relation, the more this relation increases equality in the network.
One of the main points in the social preference literature is that not everybody has the same preferences. Multiple measurement methods have been proposed in order to assess social preferences at the individual level [43, 57] . Given that we can measure the weight that a person attaches to own outcome, others' outcomes, and equality independent of their decisions during network formation, we can construct the following hypotheses.
H4. The more a subject cares about own outcome (i.e., the larger W1 i ), the larger the positive effect of own outcomes on the probability that this subject creates or maintains a relation.
H5. The more a subject cares about others' outcomes (i.e., the larger W2 i ), the larger the positive effect of others' outcomes on the probability that this subject creates or maintains a relation.
H6. The more a subject cares about equality (i.e., the larger W3 i ), the larger the positive effect of equality in outcomes on the probability that this subject creates or maintains a relation.
In order to test these hypotheses, we developed an experiment in which subjects interacted in several network formation games drawn from the game-theoretic network formation literature. In network formation, comparable to other game-theoretic models, the assumption of self-interest will be more problematic in some conditions than in others [58] . When the network formation process leads towards an efficient and equal network structure if actors behave according to self-interest, it is relatively unlikely that actors will face decisions that force them to weight off the importance they give to own outcomes, others' outcomes, and equality. Therefore, it might not matter a great deal whether actors are purely self-interested or not. When the formation process heads towards an inefficient and/or unequal network the preferences that actors have concerning others' outcomes and equality are more likely to play a role. Therefore, we imposed social contexts in which there was likely to be at least some tension between the aforementioned social preferences.
Two specific models of network formation
In our experiment, we applied a truncated version of the connections model and the co-author model, both due to Jackson and Wolinsky [15] . In both models, relations are considered to be undirected and require consent of both actors involved. In other words, both actors i and j have to agree for the relation between i and j to form. We discuss the social context these models represent and how the different social preferences may come into conflict during network formation. The expected macro-level outcomes in these models receive relatively little attention here, but details can be found in Jackson and Wolinsky [15] .
The truncated connections model
Consider a situation in which the network is used to gain information. Actors receive (valuable) information from direct contacts and from actors that are at distance two in the network, where the distance between two actors is defined as the minimum number of links that have to be passed to get from one actor to the other. Actors do not receive any valuable information from others at a distance larger than two. Relations are costly because time and energy have to be invested in order to maintain a relationship. Under these assumptions, the outcome an actor receives from a specific network position can be represented by a truncated version of the connections model [15] . We denote the number of direct contacts of actor i with n i , and the number of actors at distance two with m i . We set the value of a direct contact to a, the value of an indirect contact at distance two to b, and the cost of a relation to be c. If a relation is formed, both actors have to pay a cost c. The outcome p i (g) of actor i is given by equation (2).
For the first experimental condition, we applied b.a 2 c.0 (specifically: a 2 c = 1 and b = 5). We term this condition CONLOW, where ''low'' indicates the relatively low cost for maintaining relations compared to the other condition that we applied. Under this condition, a self-interested actor prefers to connect to actors who have many relationships. By connecting to an actor with many relations, one gains valuable indirect contacts. Such behavior is also beneficial for the group as a whole; the highly centralized star network (in which one actor is related to all others and there are no further relationships) maximizes the sum of outcomes [15] . Equality, however, decreases by such behavior as the central actors bear the cost for all their relationships, making them worse off than those in the periphery. Figure 1 illustrates how a process in which everybody connects to the most connected actor can lead to a highly unequal network. Even though the actor in the central position is worse off than the others, each relation still has a positive value to her (a 2 c = 1). Assuming myopic selfinterest, the central actor should thus be willing to create these relations. If actors value equality, this process might develop differently because inequality aversion will deter actors from forming star like structures. If the central actor in the star dislikes inequality, she will at some point refrain from giving consent for relationships to form. This is the case because she only benefits marginally from each additional relationship, while inequality raises steeply the more centralized the network becomes.
The second condition that we applied in the experiment was b.0.a 2 c (specifically: a 2 c = 21 and b = 5). We term this condition CONHIGH. (To avoid that subjects in the experiment reached negative earnings too easily we increased their baseline outcome by 5 points.) To see the difference with the CONLOW condition, Figure 2 shows the outcomes of networks depicted in Figure 1 in the CONHIGH condition. A self-interested actor still wants to connect to actors who have many connections in order to maximize the number of indirect contacts. Now, however, actors no longer benefit from direct connections and (assuming myopic self-interest) highly centralized star structures become impossible. Therefore, the conflict between own outcomes and equality decreases. On the other hand, a conflict between own outcomes and altruism may arise. If an actor is altruistic she may be willing to take a more central position, even though this causes negative own outcomes and pronounced inequality. It should be noted that in this setting it takes some farsightedness or some degree of error for the formation process to get underway if we start from an empty network, because based on any of the hypothesized preferences no myopic actor has an incentive to create the first relation in the empty network. Thus, the empty network is stable. Other stable networks are networks in which each actor has at least two relations, and are thus characterized by circle shaped structures [15] .
The co-author model
The co-author model describes the benefits of researchers who co-author papers [15] . Opposite to the connections model, it deals with negative externalities. The basic intuition is that a researcher's time to spend on a project is inversely related to the number of projects she is working on. It is advantageous for a researcher to work on many projects. Researchers, however, prefer that their coauthors have as few projects as possible, because more projects make them less productive in each separate project. The outcome p i (g) of researcher i is given by equation (3) if n i .0 and p i (g) = 0 if n i = 0.
Here, ij indicates that there is a relation between actors i and j, n i represents the number of projects that i is involved in, n j represents the number of projects that j is involved in, and c represents an additional cost term for the maintenance of a relationship. (To make the earnings that could be obtained in this setting comparable to those in the connections model we multiplied the function by 20.)
In the first setting, we set c = 0. This condition, which we term COALOW, corresponds to the original co-author model of Jackson and Wolinsky [15] . The network situation can be characterized as a social dilemma in which every actor has an incentive to build as many relations as possible, but the social optimum would be to form mutually exclusive dyads. Because each actor has incentives to create many relations, the situation easily cascades towards the complete network, making everybody worse off in the long run. An example is shown in Figure 3 . When everybody has at least one relationship, adding additional relations in the network decreases others' outcomes faster than it increases own outcome. If actors are altruistic or inequality averse, this might facilitate the formation of mutually exclusive dyads, and thereby resolve the social dilemma.
In addition, we set c = 0.3: COAHIGH. To see the difference with the COALOW condition, Figure 4 shows the outcomes of networks depicted in Figure 3 in the COAHIGH condition. In this case, it is much more likely that actors stay in mutually exclusive dyads: if this situation is reached, no actor has an incentive to add or remove relations. Simulations in which actors were allowed to add and remove relations in a random order indicated that it is very unlikely that people actually reach dyads in large groups. Furthermore, if we assume a self-interested actor, only a small degree of error is needed in order for her to create an additional relationship, given that the costs incurred by such a deviation are relatively small. If an actor is altruistic or inequality averse, however, such mistakes are much less likely as the resulting drop in others' outcomes and equality will have a negative impact on the actor's utility.
Experiment
Participants
In total we ran 16 experimental sessions, each of them having between 9 and 15 subjects. Subjects were contacted using the Online Recruitment System for Economic Experiments [59] to participate in a study called ''Let's Connect''. They were offered on average J16 but were informed that the exact amount would depend on their own and others' decisions. A total of 227 subjects subscribed for one of the 16 sessions, of which 205 subjects participated. We allowed at most 16 registrations for each session and every registered subject who showed up in time participated. Most subjects were students at Utrecht University from a wide range of disciplines, although non-student subjects also participated. Subjects were between 17 and 60 (mean age being 21.6), 68.3% female, and 78.5% Dutch.
All participants in the experiment had previously provided written consent when signing up online to participate in laboratory experiments at the ELSE laboratory in Utrecht. In doing so, they had indicated to having read and agreed to the rules regarding participation and proper laboratory behavior and the researchers' commitments and privacy policy. They were also informed that they could stop participating in the experiment whenever they wanted. While five of the subjects where 17 years of age, these were all healthy adult students and no subjects participated who could seriously be considered minors. Hence, no further consent from parents or caretakers was obtained.
All data were analyzed anonymously. The nature of this behavioral experiment, not involving any medical procedure and not obliging subjects to perform certain acts or behavior, does not require formal medical ethical approval according to the Dutch law [60] . This was confirmed by the Advisory Committee under the Medical Research (Human Subjects) Act of the Faculty of Social and Behavioural Sciences at Utrecht University. Procedure Sessions were conducted in the ELSE laboratory at the Department of Sociology at Utrecht University. Subjects were assigned randomly to cubicles and received printed instructions in the language of their preference, either English or Dutch. The instructions started by welcoming them to the experiment, stating that they could ask questions at any time, that they could earn points during the experiment, and that 100 points equaled 1 Euro to be paid at the end of the experiment. After this, the instructions explained the various tasks employed in the experiment.
The experiment was conducted using the z-Tree computer software package for readymade economic experiments [61] . All subjects participated for three network formation rounds in each of the four conditions, implying that they played twelve rounds of network formation overall. The first round in each condition was a trial round lasting one and a half minute. This allowed subjects to gain experience with the particular network formation condition without it influencing their actual monetary outcomes. After this, they played two ''real'' rounds, each lasting five minutes, which did affect their monetary outcomes. The ordering of conditions differed between sessions to counterbalance learning between conditions. In the results section, we investigate whether the ordering of conditions in the experiment influences the results.
After completing the network formation task, subjects were presented with the so-called ring game in order to obtain measures of social preferences [41, 43, 62] and were administered a small questionnaire. When finished, the outcomes from the network formation game and the ring game were added together, communicated to the subjects, and the subjects received their earnings in private. The entire process lasted about one and a half hour and subjects on average received J20.70. Complete instructions for the experiment are available as an electronic supplement.
Network formation task
We designed the network formation task in order to maximize possibilities for analyzing individual decisions. First, we allowed subjects to change their relations in continuous time with complete knowledge of what others were doing. Second, we calculated outcomes in continuous time and continuously updated the information relating to the outcomes on the screen. Since we are interested in individual decisions, we wanted to ensure direct incentives attached to changes in relationships. Third, we allowed subjects to form networks in larger groups than are typically employed in experiments on network formation. The reason for this is twofold. First, it allows for observing more individual decisions than one would observe in smaller networks. Second, such a setting is one step closer to a real-world sociological setting than a network experiment on very small (4 or 6 person) networks.
In the network formation task, all subjects were depicted on the computer screen ( Figure 5 ). Each subject saw herself depicted as a (blue) hexagon, while she saw the others depicted as (black) circles. This allowed subjects to clearly distinguish between themselves and the other subjects. A subject could propose a relation by clicking on another subject's circle and could withdraw an existing proposal by repeating this action. A proposal had no effect on outcomes; it merely provided a way in which a given subject could show another subject her interest in forming a relation. Proposals were depicted as a blue, thin, directed arrow from the subject making the proposal to the other subject (see top two arrows in Figure 5 ). Because proposals did not matter in determining actual network positions and outcomes, a proposal was only visible for the two subjects involved. Given that a proposal existed, it was possible for a relation to form. After a subject made a proposal for a relation with another subject, this other subject could create the relation by clicking on the former subject. A relation was depicted as a thick, double-headed arrow, colored blue on the screens of the subjects involved in the relation and black on the screens of the other subjects. Once a relationship was formed, either subject could remove it by simply clicking on the other subject.
The amount of seconds left in the current network formation round was shown in the upper right corner of the screen. The scenario and round were stated in a bar above the network and corresponded with the explanations of the specific conditions in Figure 3 . Example of outcomes for the COALOW condition. Shown are a number of outcome examples for the COALOW condition that we employed in our experiment. Actors are depicted as circles; outcomes for each actor are denoted within these circles. doi:10.1371/journal.pone.0092276.g003 Figure 4 . Example of outcomes for the COAHIGH condition. Shown are a number of outcome examples for the COAHIGH condition that we employed in our experiment. Actors are depicted as circles; outcomes for each actor are denoted within these circles. doi:10.1371/journal.pone.0092276.g004 the instructions. This information allowed subjects to easily locate where they were in the experiment at any point in time (see Figure 5 ). After each round, subjects were reshuffled on the screen, ensuring anonymity between rounds.
The screen also provided insights in what subjects earned. While outcomes were calculated per second they were shown per minute because the outcomes per second were very low. Subjects were clearly explained that outcomes were calculated per second and that if, for example, they would earn 90 points per minute for 10 seconds they would receive 10/60 times 90 = 15 points for these 10 seconds. The outcomes per minute for a given subject were shown at the bottom of the screen and in the blue hexagon. The outcomes for the other subjects were shown in the black circles. Next to this, the size of both the hexagon and the circles changed with the number of points that the subjects earned: larger in size meaning that the particular subject earned more points per minute. These shifts in sizes were made to allow subjects to take the outcomes for others into account in a more intuitive way than looking purely at numerical values. The subjects only saw what they and the others were earning individually at that point in time and did not see any aggregate measures on the sum of outcomes for the group or the equality of outcomes. The figure depicts the screen that was shown during the network formation experiment. This particular example is taken from the COAHIGH condition. The subject saw herself depicted as a (blue) hexagon, while she saw the others depicted as (black circles). Proposals for relations, which did not influence outcomes, were depicted as blue, thin, directed arrows from the given subject making the proposal to the other subject. Proposals were only visible to the two subjects involved. Relations where depicted as thick, double-headed arrows, colored blue on the screens of the subjects involved in the relation and black on the screens of the other subjects. In the upper right corner of the screen, the amount of seconds left in the current network formation round was shown. In a bar above the subjects, the scenario and round were stated. After each round, subjects were reshuffled on the screen, ensuring anonymity between rounds. The outcomes per minute for the subject were shown at the bottom of her screen and in the blue hexagon. The outcomes for the other subjects were shown in the black circles. Next to this, the size of both the hexagon and the circles changed with the number of points that the subjects earned: larger in size meaning that the particular subject earned more points per minute. doi:10.1371/journal.pone.0092276.g005 Figure 6 . The own-other outcome circle used for the ring game. The plane is defined by two orthogonal dimensions representing own and other's outcomes. The center of the ring was placed at the (10,10) coordinate, with a radius of 10. Subjects had to make 24 choices between two equidistant own-other outcome distributions located next to each other on the circle. doi:10.1371/journal.pone.0092276.g006
Ring game
To test the hypotheses on differences between individuals in the likelihood to create or maintain a relation, we needed to obtain independent measures of their social preferences. We used the ring game [41, 43, 62 ] to acquire such measurements.
In the ring game, 24 pairs of own-other outcome sets are selected from a circle in the own-other outcome plane. This plane is defined by two orthogonal dimensions representing own and other's outcomes. Each of the 24 decisions concerns a decision between two equidistant own-other outcome distributions located next to each other on the circle. While the center is typically placed at the origin, we displaced the center to the (10, 10) coordinate, and set the radius to be 10, displayed in Figure 6 . Subjects were, for example, asked to choose whether they preferred 10 for themselves and 20 for the other or 12.6 for themselves and 19.7 for the other. Earnings awarded by the choices of other subjects remained concealed until the 24 choices were completed. We chose to avoid negative outcomes, because such outcomes were either infeasible (CONLOW, COALOW) or unlikely (CONHIGH, COAHIGH) in the network formation games. Next to this, distributions of only positive outcomes are considered to be easier to evaluate for subjects, and more useful in eliciting preferences concerning equality [52] .
Methods
Analysis strategy
The network formation experiment generated a large amount of data. In total, the 205 subjects in our experiment made 117,715 decisions (clicks on other subjects). We neglect all decisions made in the trial rounds and all decisions to create or remove one-sided proposals for relations, because these decisions did not influence actual outcomes. After excluding these cases, there are 67,917 decisions left.
In order to be able to analyze these data statistically, we need to impose some assumptions. Throughout the analyses and in line with the dominant theoretical approach, we will assume that subjects are myopic. That is, we assume that subjects purely consider the current outcomes resulting from a relation when deciding to create or maintain it.
We reorganize the data into a series of pairwise comparisons. In particular, we assume that if a change is made in the network, the subject involved evaluates the situation with and without the relation and acts according to her preferences. If a change leads to an undesirable result, it can be reversed immediately. Naturally, such a reversal must be made within a short time period after the initial change. If a subject removes a relation multiple seconds or even minutes after the initial creation, this decision cannot reasonably be interpreted as the result of a pairwise comparison of the situation with and without the relation. We, therefore, analyze whether or not a change is reversed within a short evaluation period after the initial change. Time is measured in discrete seconds, so we choose the period in which a change could be reversed as either being the second in which the change is made or the consecutive second. In the results section, we investigate whether increasing the length of the evaluation moment influences our results.
When a subject removes a relation, the pairwise comparison process and its interpretation are quite straightforward. If a subject removes a relation and does not reverse this decision, this indicates that this subject prefers the situation without the relation to the situation with the relation. If a subject removes a relation and reverses this decision, this indicates that the subject prefers the situation with the relation to the situation without the relation. We omit decision situations in which the other subject removes the proposal within the evaluation period following the removal of the link. In these cases the original subject no longer has the opportunity to recreate the link.
When a subject creates a relation, both subjects involved in the relation can decide to reverse it because mutual consent is needed. If the creation of a relation is reversed, this indicates that the subject that reversed the relation prefers the situation without the relation to the situation with the relation. If the relation is maintained, however, this signals that both subjects involved in the relation prefer the situation with the relation to the situation without the relation. In the model we cannot add variables for both subjects because in all other cases there is only one subject who makes the decision. Therefore, we have to combine the variables over the two subjects or select one subject as the crucial decision maker. We decide to take the subject who initiated the change as the crucial decision maker, since this subject is most likely to actively evaluate the result of the initial change. In the results section, we investigate the robustness of our results with regards to this assumption.
Analysis method
In our analyses, we apply the Thurstone-Mosteller model for pairwise comparisons [63] [64] [65] [66] [67] [68] . We assume that a subject assigns a utility U to the situation with and the situation without the relation, shown in equations (4) and (5) below.
Here z may include both attributes of subjects themselves and specific aspects of the outcome distribution. In this function z'b represents the deterministic component of the utility function, and e represents the random component that can be interpreted as the part of the utility that cannot be explained by the deterministic function.
The probability that the situation with a relation is chosen over the situation without a relation can then be written as shown in equation (6) .
If we assume that, apart from the hierarchical nesting for which we control in the analysis, the random terms e are independently and identically distributed with the type I extreme-value distribution (see page 59 of Maddala [69] ), the probability that a subject chooses having the relation over not having the relation is given by equation (7) . 
Equation (7) corresponds to a binary logit model in which the independent variables are the differences between the two options. Because the independent variables are differences between the two situations (i.e., with and without the relation), effects for variables that do not vary between these situations (such as personal characteristics) are not identified. Still, we can use such variables to construct interaction effects.
We run separate analyses for each of the four conditions. Also, we take into account that the observations are nested. Decisions are nested within directed dyads, which are nested within decision makers, which are nested within sessions. In order to take this into account we run hierarchical four-level logistic regression models in which we estimate random intercepts at each level [70] . By focusing on one decision maker, we neglect some dependence between observations. In particular, we neglect dependence related to the other subject in the dyad. We ran several other models, e.g., taking the other actor in the dyad as the decision maker as well as non-hierarchical versions with random effects for both subjects. All these models led to similar coefficients and significance levels. Moreover, other random effects are small in almost all other models. This provides confidence that the most important random effects are incorporated.
Network variables
The dependent variable is whether (1) or not (0) a relation exists after an evaluation moment. The first independent variable comprises the outcome for the decision maker. For altruism, we look at the sum of others' outcomes. Denoting the outcome for subject i in the situation with the relationship under evaluation by p 
As can be seen in equations (8) and (9), we compute the natural logarithm of the differences between the situation with and without the relation for own outcome and others' outcomes, because the distributions of these variables have long and thin tails.
Finally, we operationalize equality as 21 times the standard deviation in outcomes in the group. The standard deviation provides a measure for inequality, and reversing it thus provides a measure for equality. Denoting the average outcomes over all subjects in the situation with the relation under evaluation by p p 1 , and the average outcomes over all subjects in the situation without the relation under evaluation by p p 0 , we compute the equality variable as follows:
We use the standard deviation because it has some naturally appealing qualities. First, it does not heavily rely on the outcome of the decision maker. Second, the standard deviation increases more sharply if differences become higher. While in some cases this is a drawback, because it makes the standard deviation sensitive to outliers, we believe it is a positive aspect in the current study. It seems likely that subjects will not care too much about small differences in outcomes, independent of their social preferences, but these preferences will be increasingly important if inequality increases. We have also conducted our analyses using the Fehr and Schmidt's model on inequality aversion [50] . Fehr and Schmidt model a form of self-centered inequality aversion, by assuming that individuals put a positive weight on the outcomes of those that earn less than them and a negative weight on the outcomes of those that earn more than them. These analyses led to similar conclusions as the analyses presented here.
In the main analyses, we will assume that subjects care about the outcomes of all others. Alternatively, it is plausible that subjects focus on only a subset of others. In subsequent robustness analyses, we will vary the definition of the reference group and investigate whether this influences our results. In particular, we will allow subjects to care only about the outcomes of those with whom they have a relationship or, even more narrowly, only about the specific other with whom they are currently considering a relationship.
Social preference measurements
We use the 24 decisions that subjects made in the ring game to measure their social preferences. Van Lange [52] introduced a simple method to determine the degree to which a subject's decisions are influenced by her own outcomes (W1 i ), others' outcomes (W2 i ), and equality (W3 i ). The total outcome over 24 decisions that a subject allocated to herself and to the other can vary between 220 and 260. The actual amount allocated is translated into a weight ranging between 21.00 and 1.00. If a subject allocated x to the others, the weight attached to the others' outcome is (x -240)/20. The weight assigned to own outcomes is calculated exactly the same. For the weight attached to equality, we calculate the sum of the absolute difference between own and others' outcome over the 24 decisions. The minimum here was 186.56, the maximum was 243.13. Just as above, the weight attached to equality was rescaled between 1.00 (if the subject minimized inequality at 186.56) to 21.00 (if the subject maximized inequality at 243.13). We have also conducted analyses in which we estimated the subjects' social preferences towards altruism and inequality by means of logit analyses. These estimates correlate very highly with the estimates derived here (Pearson coefficient over 0.85). Therefore, we use these relatively simple ways to compute the estimates.
Results
Social preferences
Before we proceed to the findings deriving from the network experiments, we briefly discuss the outcome of the social preference measurements, as these measurements serve as inputs for the subsequent analyses. We find considerable variation in each of these variables. Furthermore, the means of all three variables are positive, although not to the degree that one may have expected. The value given to own outcome varied between 0 and 1, with a mean of 0.83 and a standard deviation of 0.20. The value given to other's outcome varied between 20.79 and 1, with a mean of 0.12 and a standard deviation of 0.29. Finally, the value given to equality varied between 20.34 and 0.59, with a mean of 0.04 and a standard deviation of 0.16.
Results for the connections model
We start by analyzing the connections model with low cost (CONLOW). The results are shown in Table 1 . Model 1a is the baseline model, only including a variable indicating whether the initial change was to create a relation (1) or delete a relation (0), and a constant. Recall that the dependent variable is whether or not a relation exists after an evaluation moment. The idea is that subjects compare the situation with and without a relation and choose the situation they prefer. For whatever reason, it might be that subjects have a tendency to stick to the initial decision to either create or remove a relation. Therefore, we add the ''creation of relation'' dummy and the constant. The constant relates to the likelihood that a subject recreates a relation if the initial decision was to delete it, the sum of the ''creation of a relation'' effect and the constant relates to the likelihood that a subject maintains a relation if the initial decision was to create it. In Models 1a and 1b, we see that subjects indeed have a tendency to stick to the initial decision. The constant is negative indicating that if the subject initially removed a relation, there is a tendency not to recreate it. The ''creation of relation'' effect is positive and larger than the constant, indicating that if a relation is created subjects have a tendency to maintain it. These effects are relatively stable over analyses, and since they do not pertain to the hypotheses, they will not receive further attention.
In Table 1 , Model 2a, we add the variables for own outcome, others' outcomes, and equality, as well as the interaction effects of the aforementioned variables with the associated social preference measurements derived from the ring game. Note that the social preferences are subject characteristics and that, therefore, their main effects are not identified in the pairwise comparison analyses. We center all variables around their means in order to facilitate interpretation of the constant and the main effects of outcome variables. We find that subjects are more likely to choose for relations, the more these relations increase their own outcomes and the more these relationships increase others' outcomes. Contrary to the predictions, equality has a significant negative effect suggesting that the more a relation increases equality in the network, the less likely it is to be created or maintained.
As shown in Model 2a, subjects with a higher value for their own outcome in the ring game give significantly more weight to their own outcomes in network formation. Surprisingly, we find that the value a subject assigns to the other's outcome according to the ring game has a significant negative effect on the weight given to others' outcomes during network formation. This indicates that subjects who attach a high value to the outcome of the other subject in the ring game are less likely to create or maintain relations that increase others' outcomes. The interaction relating to equality is not statistically significant. Models 1b and 2b in Table 1 show the analyses for the connections model with high cost (CONHIGH). As in the CONLOW case, subjects tend to create and maintain relations that increase their own outcome and decrease the equality in the network. Contrary to the CONLOW case, the main effect of others' outcomes is negative; subjects are more likely to create or maintain links that lower others' outcomes. With regard to the interactions, we now find that the importance given to own outcomes as measured in the ring game is the only preference that significantly influences decisions. Subjects who give more weight to own outcomes in the ring game give more weight to own outcomes in the decision task. The other two interactions effects are not The table shows the hierarchical four-level logistic regression estimates on whether (1) or not (0) a relation is present after an evaluation moment in the CONLOW and the CONHIGH conditions. Creation of relation is a dummy variable indicating whether the initial change was to create a relationship (1) or remove a relationship (0). Own outcome denotes the natural logarithm of the difference in own outcome between the situation with and without the relationship. Others' outcome denotes the natural logarithm of the difference in others' outcomes between the situation with and without the relationship. Equality denotes the difference in equality between the situation with and without the relationship. W1 * own outcome, W2 * others' outcomes, and W3 * equality denote the interaction effects between the aforementioned variables and the associated social preference measurements derived in the ring game. Both outcome variables and measures of social preference are centered around their respective means. Random effects are estimated at the level of the session, the decision maker, and the directed dyad under consideration. Numbers of sessions, decision makers, directed dyads, and decisions are given, as are the log likelihoods. P-values are in parentheses. doi:10.1371/journal.pone.0092276.t001
significant. A noteworthy finding, not shown in the tables, is that for both CONHIGH and CONLOW, almost the entire improvement in model fit between Models 1 and 2 comes from adding main effects; the interactions explain little variance in the data. In short, Hypothesis 1 is supported: subjects are more likely to have relations that increase their own outcomes. Hypothesis 2 is not uniformly supported: while in the CONLOW condition subjects are more likely to have relations that increase others' outcomes, the opposite holds true in the CONHIGH condition. Hypothesis 3 is refuted, since subjects are significantly more likely to have relations that increase inequality. When looking at the interaction effects, we find that Hypothesis 4 is supported: subjects who act more in line with self-interest in the ring game also act more in line with self-interest in the network formation experiment. With regard to Hypotheses 5 and 6, the results are not supportive, and in the case of others' outcomes we even find contradictory evidence in the CONLOW condition. The lack of consistent support for the hypotheses relating to others' outcomes and equality, both in terms of the main effect and in terms of the interactions, questions whether our hypothesized mechanisms are at work in these contexts. We elaborate on this issue below.
Results for the co-author model
Now we turn to the co-author model with low costs (COALOW). While analyzing the co-author model we dropped the cases in which someone connected to an isolate, because connecting to an isolate increases own outcomes, others' outcomes, and in many cases also equality. Straightforward calculations show that the change in own outcome equals the change in others' outcomes exactly if one connects to an isolate. These decisions create high correlations between the variables of interest, which causes problems in the statistical analyses.
Model 2c in Table 2 shows positive effects of own outcomes and others' outcomes, and a negative effect of equality. Again, we find that a larger concern for own outcomes in the ring game relates to a larger concern for own outcomes in network formation. For equality, we find that those caring more strongly about equality in the ring game also do so during network formation, while for others' outcomes we find no such relation. If we analyze the coauthor model with high costs (COAHIGH), we find that the main effects are positive for own outcome and others' outcomes and insignificant for equality. With regard to the interaction terms, we find that a significant positive effect for others' outcomes; those caring more for others' outcomes in the ring game also do so during network formation. Furthermore, those who care more about equality in the ring game, care less about equality during network formation. As with the connections models discussed previously, and not visible in the tables, it is worth noting that almost the entire improvement in model fit between Models 1 and 2 comes from adding main effects, while interactions explain little variance in the data.
In short, as with the connections model, Hypothesis 1 regarding a positive effect of own outcomes is consistently supported. Now, Hypothesis 2 is also supported: relations that increase others' outcomes are more likely to form. Subjects seem to desire relations that increase inequality or to be indifferent with regards to inequality, in contrast with Hypothesis 3. The evidence for social preferences is mixed (Hypotheses 4 through 6). In the COALOW condition, we find support for Hypotheses 4 and 6 regarding the concern for own outcome and equality. In contrast, we only find support for Hypothesis 5 regarding the weight given to others' The table shows the hierarchical four-level logistic regression estimates on whether (1) or not (0) a relation is present after an evaluation moment in the COALOW and the COAHIGH conditions. Definitions of variables are as in Table 2 . Random effects are estimated at the level of the session, the decision maker, and the directed dyad under consideration. Numbers of sessions, decision makers, directed dyads, and decisions are given, as are the log likelihoods. P-values are in parentheses. doi:10.1371/journal.pone.0092276.t002
outcomes in the COAHIGH condition. Again, behavior is not or hardly affected by social preferences although we do find a strong and consistent main effect of others' outcomes. Because this effect is not consistently moderated by the individual measurement of social preferences, it cannot be ruled out that this behavioral pattern emerges through a mechanism distinct from intrinsic social preferences. Overall, we thus do not find consistent evidence for effects of social preferences on the network formation decisions in this experiment. Below, we elaborate on the robustness of our The table shows hierarchical four-level logistic regression estimates on whether (1) or not (0) a relation is present after an evaluation moment in the four conditions of our experiment. The first columns depict the main results. Subsequent columns show the results if we employ alternative assumptions in our econometric model. The alternative assumptions concern the length of the evaluation moment (how long do subjects take to evaluate a relationship, original assumption being one second), the way the crucial actor is defined in case two actors decide to keep a link (original definition is the one who initiated the link, alternative definition being the one with the lowest earnings from the link), and the definition of the reference group (original assumption being all others, alternatives are only those to whom one is directly connected (Network) or only the subject with whom one is currently considering a relationship (Link)). Random effects are estimated at the level of the session, the decision maker, and the directed dyad under consideration. To keep the table readable, we only report coefficients relating to the hypotheses, the overall number of decisions, and the log likelihood. Definitions of variables are as in Table 2 . P-values are in parentheses. doi:10.1371/journal.pone.0092276.t003
results and some alternative explanations for the effects of the social preference variables reported above.
Robustness analyses
At this stage, it is important to investigate the robustness of our results to some of the assumptions in our analyses. In particular, we assumed an evaluation time of one second after a decision to create or remove a link. Here we investigate whether lengthening the evaluation time influences our results. Furthermore, when a link was created and both subjects ''decided'' to keep the link we assumed that the subject making the initial decision was the crucial decision maker, because this subject would be more likely to actively evaluate the situation before and after the creation of a relationship. Here we investigate whether altering this assumption, by designating the subjects winning least (or losing most) from the relationship as the crucial decision maker, influences our results. Finally, we assumed that subjects computed other's outcomes and equality on the basis of all subjects in the network. Here we investigate whether assuming that subjects frame more narrowly, either only considering those with whom they have a relationship or the particular subjects with whom they are currently considering a relationship, affects the results. Table 3 depicts the estimates under these alternative assumptions.
We find that estimates are very stable if we lengthen the evaluation moments, both in terms of the magnitude of coefficients and the degree of statistical significance. Two exceptions occur in the CONLOW condition, where the effects of others' outcomes and the interaction between caring about own outcomes in the ring and own outcomes in the network game drop in significance if the evaluation moment is taken to be longer.
Adjusting the crucial decision maker when a link is created and maintained to be the subject who earns least (or loses most) from the relationship, rather than the one who initially made the change, also does not change the main conclusions. We do, however, observe that the coefficient on own outcomes decreases in all cases whereas the coefficient on others' outcomes increases in three of the four conditions (CONLOW, CONHIGH, COAHIGH). In the CONHIGH condition, it even switches from being significantly negative to being significantly positive. Furthermore, the empirical fit drops considerably in all four conditions after we make this change. These two patterns suggest that the original specification was more accurate and that the alternative assumption causes the ''more important'' own outcomes to be erroneously included in others' outcomes.
Finally, adjusting the reference group also does not alter the conclusions. If we assume that subjects focus either on the subset of subjects to whom they are connected or simply to the subject with whom they are currently evaluating a connection, we do not come to drastically different conclusions. Overall, patterns found are remarkably similar between different reference group specifications.
Ordering effects
Next to the robustness to specific assumptions made in the analyses, one can ask whether the order in which subjects faced the different conditions influenced their behavior. Such ordering effects can be interesting as they relate to learning. One major assumption in the theoretical literature and the current analyses is that subjects are myopic, purely responding to current outcomes of relations when making their choices. If this assumption is valid, learning opportunities should have little to no effect on behavior. If subjects show foresight and strive to reach certain network positions in the long run, however, learning might have an effect. As subjects gather their own experiences and observe successful strategies of others, they might acquire a better understanding of how to maximize their long-run earnings. Table 4 depicts the estimates for each condition depending on whether it was the first, second, third, or fourth condition in the experiment. Panels A and B show the results for the CONLOW and CONHIGH condition respectively. There seems to be no clear trend if subjects have acquired more experience in these conditions. Overall, the positive effect of own outcomes occurs consistently in both conditions, as does the negative effect of equality. For the other variables, results are less robust. The effect of others' outcomes and the interactions do not show a consistent pattern across the two conditions.
With respect to learning, the co-author conditions are arguably more interesting than the connections conditions as one can imagine that subjects who are unfamiliar with network formation games will fail to recognize its social dilemma structure. Having gained some experience with network formation subjects might enable subjects to recognize this structure more readily and adjust their behavior accordingly. Table 4 , Panels C and D report the results for the COALOW and COAHIGH conditions respectively. As for the connections models, we find a consistent positive effect of own outcomes on behavior. Furthermore, the effect of equality is consistently negative in the COALOW condition and consistently absent in the COAHIGH condition. For the interaction variables, no clear patterns emerge.
The most interesting pattern, however, concerns others' outcomes. If subjects face a co-author condition as the first condition in the experiment they appear to put no weight on the outcomes of others (COALOW) or even give them a negative weight (COAHIGH). However, if subjects had previous experience with network formation tasks, they consistently attach a positive weight to others' outcomes. It is important to realize that due to the social dilemma nature of these tasks, others' outcomes are positively related with the subject's long-term self-interest, and negatively with the person's short-term self-interest. These findings are thus in line with the assumption that subjects need some experience with network formation to foresee what is in their own long-term self-interest. This reasoning implies that the positive coefficients on others' outcomes may result from strategic decisions in accordance with long-term self-interest rather than pure altruistic preferences. Similar arguments are also found in other more complex experimental settings [35, 71, 72] .
Finally, the fact that no clear patterns emerge for the social preference interactions is further evidence that such preferences are not of real importance in any of our conditions.
Decisions in dyads
Social preferences as measured by the ring game seem to play a role in a wide array of decision tasks, but not in these network formation games. In this section, we investigate whether social preferences, in particular altruistic preferences, do play a role in a subset of decisions in the network that more closely mirror the task in which they were elicited.
Recall that the measurements of social preferences are derived from a simple, two-person context. One subject could decide between outcome distributions for herself and a random other subject. This decision situation does not only put all the focus on one specific other subject, it also makes the decision maker directly responsible for how much the other receives. It turns out that in the COAHIGH condition, subjects frequently encounter decisions that mirror these properties. In particular, a considerable part of the decisions in the COAHIGH condition concern the choice between staying in a mutually exclusive dyad-i.e., two actors who only have a relation with each other and no relations with other actors-and creating an additional relation. Forming an additional relation when one is in a dyad dramatically decreases the outcomes of the dyadic partner by 20 points per minute. In contrast, one's own outcomes decrease only marginally, depending on the number of relations of the subject with whom one is creating this additional relation (see Figure 4) . Similar to the ring game, the dyadic state likely creates a focus on the outcomes of one particular other, namely the dyadic partner, and the subject is directly responsible for the partner's outcomes. Despite the fact that the subject's own earnings decrease by the creation of an additional link, subject might make such a choice due to error, in the hope that they can maneuver themselves in a more profitable position in the long run, because they put a negative weight on the outcome of the partner, or because they have a preference for outperforming someone else. However, the more subjects value outcomes of others in two-person situations, the less likely they should be to create such relations.
We employ the same pairwise comparison analysis as before, with two exceptions. First, we only look at situations where the pairwise comparison comes down to comparing the option of The table shows the hierarchical four-level logistic regression estimates on whether (1) or not (0) a relation is present after an evaluation moment in the four conditions in our experiment. The first columns depict the main results. Subsequent columns show the results if we restrict ourselves to the case where the particular condition was the first, second, third, or fourth condition in the experiment. Random effects are estimated at the level of the session, the decision maker, and the directed dyad under consideration. As in Table 3 , we restrict our attention to the social preference coefficients, the overall number of decisions, and the log likelihoods. Definitions are as in Table 2 . P-values are in parentheses. doi:10.1371/journal.pone.0092276.t004
being in a mutually exclusive dyad with the option to add another relation in the COAHIGH condition. Second, we assume that subjects focus on the dyadic partner when assessing the social consequences of the decision. Table 5 displays the results. Note that this analysis includes only a subset of potential variables. In particular, we are unable to estimate a main effect for the weight given to the partner's outcome, as the partner's outcomes always differ by 20 points when comparing the situation with the link to the situation without the link. The interaction effect between partner's outcome and altruistic preferences can be estimated, however, because subjects with different social preferences can put different weight on this 20-point outcome reduction. Next to this, we completely neglect the effect of equality in the current model. The reason being that since the change in the partner's outcome is constant, the difference in equality with or without the link is simply a non-linear transformation of the effect that the link has on the subject's own outcomes. This creates a very strong correlation (Pearson correlation coefficient of 20.977) between own outcomes and equality. Consistent with earlier analyses, Table 5 shows that subjects are more likely to keep or maintain a link if this link increases their own outcomes. Now, however, we do not find that putting a larger weight on own outcomes in the ring game significantly influences the weight given to the own outcomes in the network formation tasks. In sharp contrast to our other findings, however, we find a significant effect for social preferences regarding the partner's outcomes: subjects that give a higher weight to others' outcomes in the ring game attach a significantly higher weight to the outcome reduction of the dyadic partner. Further analyses, not reported here, indicate that this effect is stable over different lengths of the evaluation period and for using the alternative assumption regarding the crucial decision maker. This suggests that social preferences as measured by the ring game matter during network formation if subjects find themselves in a situation in which their actions have a strong impact on another subject for whom they have a reason to feel responsible. Also, this provides evidence that we have valid social preferences measurements and, therefore, that the lack of effects found in the full set of decisions has a substantive interpretation.
Conclusion and Discussion
Empirical evidence suggests that people purposively build their social network in order to attain favorable outcomes. This idea has been formalized in theoretical models on network formation, which typically assume myopic self-interest on the side of the actors. Myopic implies that actors only care about the direct consequences of their decisions, while self-interest implies that actors only care about their own outcomes. Experimental evidence suggests that such theories predict network structures well when the outcomes are equal over all actors, but that the predicted networks are seldom formed if they provide unequal outcomes over the actors involved [28, 29] . As these experiments closely match the theoretical environment, this suggests that one needs to relax the micro-level assumption of either myopia or pure selfinterest in order to improve the macro-level predictions. Given the large literature on social preferences, and the complexity involved when one wants to relax the assumption of myopia, it may come as no surprise that the most advocated strategy is to relax the assumption of self-interest [28] [29] [30] [31] . In the current paper, we report on an experiment designed to systematically investigate the role of social preferences in network formation. In particular, we investigated whether behavior in network formation can be related to independent measures of an individual's social preferences.
We developed an experiment in which subjects interacted anonymously in network formation games. We set up this experiment in a way as to maximize our ability to analyze individual decisions. In our experiment, (1) subjects could make changes continuously and received continuous feedback on what the others were doing, (2) there were direct monetary incentives to forming and removing links in the network, and (3) groups were large in size.
Subjects formed networks in four different conditions. As predicted, subjects were found to be more likely to create and maintain relations that increase their own outcomes in the network in each of the conditions. When it comes to altruism results were less clear. We only found consistent evidence for the claim that others' outcomes influence network decisions in the two co-author conditions. In these conditions, others' outcomes are positively related with long-term self-interest. Therefore, the positive effect of others' outcomes potentially indicates that subjects foresee what is in their long-term self-interest, rather than altruism. This claim is supported by the fact that the positive effect of others' outcomes does not show up in conditions at the beginning of the experiment, when recognizing what is in one's own long-term self-interest is arguably more difficult. Earlier experiments have also found that farsighted behavior often has to develop in the course of the experiment [35] . This suggests that relaxing the assumption of myopia in order to improve macro-level predictions should not be ruled out a priori. The table shows the hierarchical four-level logistic regression estimates on whether (1) or not (0) a relation is present after an evaluation moment in the COAHIGH conditions. We only look at situations where the pairwise comparison comes down to comparing the option of being in a mutually exclusive dyad with the option to add another link. We assume that subjects focus on the dyadic partner when assessing the social consequences of the link. Random effects are estimated at the level of the session, the decision maker, and the directed dyad under consideration. Note that this analysis includes only a subset of potential variables. In particular, the main effect for the weight given to the partner's outcome is omitted as it is constant at -20 by construction. Furthermore, we omit the variables relating to equality. Otherwise, definitions are as in Table 2 . P-values are in parentheses. doi:10.1371/journal.pone.0092276.t005
With respect to equality, our estimates suggest that subjects strived for inequality. The argument that people strive for inequality, however, seems unlikely considering the past findings on interdependent decision-making. It is important to note that the effect only consistently appeared in the connections conditions. In these settings, self-interested behavior (possibly combined with a concern for altruism) leads to unequal networks. We cannot completely rule out that the negative effect of equality appears because we are unable to perfectly control for self-interest. Next to this, as subjects do not appear to act in a myopic fashion in the coauthor conditions, we cannot rule out that subjects might also use more complex decisions rules in the connections model. As our empirical model assumes myopic decision-making, such alternative decision rules might bias our estimates: what seems to be an effect of a preference for inequality might be an unintended consequence of more complex decision rules. Still, if the argument that subjects have a strong preference for networks that provide equal outcomes was correct, we would expect it to trump these other considerations. It did not, and therefore we can take the findings as reasonable arguments against a prominent role of a preference for equality in these network formation conditions.
We measured social preferences outside a network context by allowing people to choose between sets of own-other outcome distributions. When we relate the behavior in the network to measures of social preferences, we see that they barely ever have an effect; social preferences never contribute substantially to the explained variance. The only finding that occurs somewhat consistently is that those who care more about their own outcomes in the ring game seem to care more about their own outcomes in the network as well. This is not to say that social preferences do not play a role in network formation at all. When we selected cases in which the network formation choice came down to a twoperson decision task in which one subject's choice had a considerable effect on the outcomes of a focal other subject, we did find social preferences to be an important predictor of behavior. This result suggests that the measurements of social preferences derived from choices over sets of own-other outcome distributions can predict behavior in similar contexts, but will not straightforwardly generalize to more complex network formation settings. Below, we sketch three explanations for this discrepancy.
First, the complexity of the situation might make it too difficult for subjects to determine which choice is most in line with their social preferences. In a two-person setting, or the multi-person setting that is provided by a public goods game, one's own choices have straightforward consequences for the others; either positive or negative. In a network this is not the case, which makes it more difficult for a person to assess whether a choice is in line with her personal preferences. What should one do if one cares for others' outcomes, but the outcomes for some increase while those of others decrease? Or if one cares about equality but the equality between some increases while the inequality between others decreases? Such considerations are complex and might hamper the role of social preferences in a network context. This complexity is even greater if subjects are not entirely myopic, because the decision task is much more complex in this case.
Second, the complexity might provide subjects with an excuse to alleviate feelings of responsibility. It has been found that people are less likely to display pro-social behavior if they can shift the responsibility for an outcome to third parties [73] . In a network, a number of actors influence the results. Even if a subject would try to increase others' outcomes or equality, it is likely that the choices of others will undo this, either intentionally or unintentionally. Realizing this, actors may choose to strictly focus on their own interest.
Finally, the complexity might trigger a different decision-making process. It has been shown that intuitive decision-making fosters cooperative choices, whereas greater reflection undermines cooperative impulses [74] . The increased complexity that networks provide may lead subjects to employ greater reflection as compared to simple settings, decreasing the importance of social preferences.
As a note on the experimental design, it is important to stress that our experiment focused on income streams rather than accumulated earnings as a relevant criterion to which social preferences relate. Indeed, it would be very difficult if not impossible for our subjects to keep a reasonable count of overall outcomes for all or several subjects in the experiment. We chose this approach as it is in line with the way that social preferences are often employed in experiments and the way in which network formation experiments have been conducted in the past. Future research, however, should investigate the importance of this assumption for our results by allowing subjects to view running averages of outcomes in the course of network formation.
With regard to broader implications, we find that social preferences do not play a major role in the complex process of network formation. Interestingly, we do find evidence suggesting that subjects are able to learn what is in their own long-term selfinterest and to decide accordingly. These two results suggest that in order to improve macro-predictions of game-theoretic models of network formation, extending the micro-foundations to include some form of farsightedness may be a more promising direction than the inclusion of social preferences, at least in some contexts. While social preferences do not seem to play a role in the majority of decisions in our networks, we do find social preferences operate when the decision degenerates to a two-person decision task in which one is solely responsible for the outcome of one other person. For many relational decisions in the real world, we can imagine that people feel such a responsibility towards specific others. It would be interesting to systematically investigate under which conditions people frame situations in such a way that makes social preferences relevant, and in which conditions they do not.
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